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“But what made Vitamin Well 
decide on NTG, we asked.”

Even though we are an external partner, we need to 
act as an integral part of the daily operations. We need 
to be able to use and embrace advanced IT solutions 
and interconnect those with our customers’ solutions 
and needs. Also, we have to be able to support and 
meet the increasing demands for sustainability and 
environmentally friendly solutions at all levels of our 
business. 

One of the most important factors for Vitamin Well was 
that the partner we would choose could prove a strong 
focus on sustainability and the environment. The 
solution from NTG is in line with our goals and is 
standardized, minimizing CO2 with an intermodal 
solution. In addition, we required reliability and 
flexibility in all aspects including express solutions 
throughout Europe alongside access to data systems 
and interconnecting online data. Obviously, the price 
was right, and NTG is a match on all other parameters 
as well,” concludes Harold Op het Veld from Vitamin 
Well.
The contract is in effect for the next one and a half 
years with an option to extend, where NTG will be 
taking care of the central logistics from Holland to 
Sweden.

As of July 1st NTG have started working 
with Vitamin Well (Vitamin Well, Nocco, 
Barebells, Nobe Aloe Vera) delivering 
everything from planned logistics to speedy 
and urgent express solutions all across 
Europe. A very interesting customer that 
has gained a strong international presence 
and manage to obtain continuous 
expansion in a highly competitive market. 

Stockholm based Vitamin Well is a company that 
on a corporate level seems to be gaining as much 
strength and energy as the end-consumer from 
their extensive range of Nordic functional drinks 
that are being distributed and sold in more then 50 
countries outside Sweden.
The company is growing at a double-digit rate with 
no signs of slowing down and thus they were 
looking for a logistics partner that could meet their 
ambitions and needs. Fortunately, NTG matched 
that profile.
The actual signing has been underway for a while 
and in hard competition with our colleagues in the 
logistics business. But four months and three 
meetings later we could finally sign the papers and 
get rolling - in more ways than one.

But what made Vitamin Well decide on NTG, we 
asked.

“NTG have shown that they are committed 
throughout the organization. The people we met 
seemed very knowledgeable of the line of 
business we are in, it was not just salespeople 
talking - they actually understood our needs and 
requirements, and were able to offer facts and 
solutions that support our ambitions. For a 
company like ours logistics is a very important and 
integral component, we are a fast growing 
company and we need a partner that is able to 
grow with us and can handle the pace,” says 
Harold Op het Veld from Vitamin Well.

Logistics solutions are undergoing a lot of changes 
these years. The customers are getting more and 
more defined in their expectations to their partners 
and it is not just a matter of being able to handle 
volumes and freight documents. The customers 
across the board expect more than the ability to 
transport volumes from A to B, and in order to 
deliver it is safe to say that these days competitive 
logistics is all about thinking outside the box.
Logistics are in many ways becoming an extended 
part of the actual business. 
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